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BIGBEAR.Al TO BECOME PUBLICLY TRADED

COMPANY VIA MERGER WITH GIGCAPITAL4
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DATA-DRIVEN DECISION DOMINANCE
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ur Mission

~ YourWorld is aBattleground.s .

- Know your World. Shape your W
. =N

Data-Driven Decision Dominance.
Operationalizing Al at Scale.




-
Al & Machine Learning to Augment Human Decision Making

BIGBEARAIS END-TO-END SOFTWARE PRODUCTS AMD TECHMOLOGY TRAMSFORM RAW DATA INTO KNOWLEDGE

* BigBear.ai augments - noteliminates - the human decision-making process using Al 7 ML

= EnablesAl assisted decisionmaking in a realstic data environment thatincludes less than perfect (or complex) data sets

= Flexible solutions are implemented on topof customess’ cumentinfrastructure and decision-making framework, reducing required investment
BROADER Al / ML MARKET PROJECTED TO GROW AT -408% CAGR OVER THE NEXT 5 YEARS TO REACH ~$310B BY 2026
= Market growth driven by rapid proliferation of data and connected devices

LAND & EXPAND STRATEGY: TRACK RECORD OF GROWING CUSTOMER RELATIONSHIPS WITH NEW PRODUCTS & SOLUTIONS
s Deploy proven Al solutions to adjacent Federal Chillan markets withsimilar operational neads

= Established and profable defense andinveligence customer base with long-lasting engagements

*  Widerange of commendial sector applications across every industry vertical driven by market need for tracking and predictive took

POSITIVE AND ACCELERATING REVENUE, GROSS MARGIN, EBITDA, ANMD FRE E CASH FLOW

s Revenue projections backed by robust $500+M contracted backlog and 100% recompetewin rate

HIGHLY EXPERIENCED LEADERSHIP TEAM AND EMPLOYEES

= Majority have secretdeve or higher U.S government security dearance levels - a significant barrier to entryin an industry where clients rely onws

PRICED WITH SIGNIRCANT UPSIDE POTENTIAL
|m' POWERED TECHNOLOGY SUITE SERVING GROWING PUBLIC & PRIVATE SECTOR DEMAND TO OPTIMIZE DECISIONS
& SIG3EAR.AI o e




Battle Tested to Performin Complex, Real Time Environmeﬂ

‘BigBear.ai's platform generates critical insights into complex situations where the cost of
failure is significant

Predicted Russian
invasion of Crimea

Detected fuel s
from Libya

y shape Iranian engagement strategy




BigBear.ai Company Snapshot

Machine driven Al / ML enables decision making dominance ”*g
$277M 61% ~$500M
FY"22E Total Revenue FY"22E Revenue Growth ™ Contracted Backlog
$4.5B 100K 21

Enterprise Decision Makers and

Mear-Term Pipeline Analysts Relying on Our Software

Years in Operation

6M+ 300K 93%

Predictions per Day Models Trained Per Year Historical Contract Win-rate

& SIGBEAR.AI



Customers Grappling with Complex, Unforgiving Data Sets

The proliferation of data, if harnessed through Al / ML, could resultin a global economic
gain of ~$16T by 2030 - organizationsthatdon't leverage Al / ML may pay a steep cost

Expanding Data Velocity of Problems Faced by Companies:
Volumes Big Data = Organizations have spent billions to
amass troves of data

=  Moredatawill be created in the next
three years thanin the last 30

= Dataoverload has slowed and
complicated the decision-making

Increasing process
Demand Variety of The BigBear.ai Solution:

for Informed Critical Data - Distillthedata and unearth insights
Decisions = Deploy operationalized Al / ML to

enable better decision making -
improving not replacing the human
decision maker

= Applicability across a variety of
different sectorstranslatesintoa

- - I k
Pmllfemtlng C ber large addressable market

8 sicaEAR Al Threats
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Large and Rapidly Growing Addressable Market

Broader Al / ML market projected to grow at ~40% CAGR over the next 5 years to reach ~$3108 by 2026 1)

Mear-Term Commercial Expansion Currently Underway

MARITIME SPACE TRANSPORTATION & EMNERGY RETAIL
LOGISTICS

Al & B ==
Gffering inghude: Gfferingi inchude: eleringi shade: Gffering nghude: Offer gt inchasie:
F Pl for Weather impacts P Analyre Duta to Optimese Launds Time »  Route Optimizstion * Locatiom Optimaaion > Sioe Sslaction
#  Reducn War Times and Sew Fusl # Fulipecorumiduinecabiley Testeng = Preantien Manienance P Proseratior Maintmarse & Band Maragement and indights
#  Forecaling Demand ind R P Prockding Exploilation, ad = Flint Cormmand & Contralifmghts & Commodity Price Famcntng inib Custanes Sentirmenl
F ety Mantenace Neods Daseminabon Capatadfe *  Opbterice Produd Aacemed
F Deicover New Fomniial Dusiomens F Command & Coniol Senioss

Potential for Continued Commercial Expansion

INFRASTRUCTURE MEDIA FEDERAL CIVILIAN

By % o
= -r a3

ﬁ SIGBEAR.AI



We Provide Customers With Mission Critical Solutions

Highly Customizable Capabilities

o = O® 8

Iy
Datalngestion,  FullSpectrum Artificial Predictive
Enrichment & Cyber Intelligences Analytics &
Processing Machine Leaming  Visualization

Diverse Base of Government and Commercial Customers

] i@ B

Defensze Intelligence Commercia

Compelling Product Applications

Location Intelligence: Global situational
awareness and impact analysis across
multiple domains reduces surprises and
informs decisions

Maritime Intelligence: Optimize fleet
operations and hinder competition - the
first step toward total logistics intelligence

Media Intelligence: Ensuring brands
understand the drivers of sentiment and
act in their best interests

e - iyl i '-_",;;— -‘1
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Strategic Hiring Supports a Specialized Workforce

Several recent hires supportsales growth and go-to-market
strategy with skilled, mission-focused employees

SPECIALIZED WORKFORCE

30%+ 75 100+ 90%+

65%+ Secrert

Projected Growth MewHires Anticipated Employes
of Workforce in in1H2021 New Hiresin Retention Cleared EITIP|0]|'EES
2021E 2H2021

625+ Across Nurmérous Disciplings:
= Software Enginmaing
I Em # Sofrwars D ovlopmant
= Foundedthe Sales Engineeringteamwith multiple data science
PhDstopush cormmerdal “lighthouse” prospectsto sucoess

= Drartay Seience = AlF ML
* Duastay Architiiure
= Analytics Engreerng

«  Grew Product Management and Founded Product Marketing
teams withtalent from Teradata and otherreal-timebig-data

Rsss=nefims CULTURE & EMPLOYEE RECOGNITION
Expandthe R&D, Design and Engineering Industry and Technology Inc ..
Research, Operations, Customer Engagement, and Training 50 5 — ==
functions through 2022 ) | |
o Lri=e=]

& SIGBEAR.AI



Al Powered Products for Decision Dominance
OBSERVE ORIENT DOMINATE

Collect and conflate big “Low Code™ Al Visual interactions and
real-time sources into generates insights advice for decisions in
informative reports and predictions complex situations

ey Change
? Detection

B Course of
i['—l__l/J Action Impact

. Optimize
'r_|/) Allocations

SELECT DEFENSE CUSTOMER RESULTS

provides 98%0 of all 96% 24x

automated observations Prediction accuracy Faster strategic plan updates

& SIGBEAR.AI



Agility and Differentiation from a Composable Foundation

BigBear.ai's highlymodular IP can be used alone or grafted onto a customer's existing technology to
quickly produce customized solutions that meet the unique needs of the customer and the end market

~ ORIENT

OBSERVE

DALAL O,

600M+

Daily near reaktime ingest of
events from 200+ countries

7.2B

RecordsCreated
PerYear

& SIGBEAR.AI

eM+
Daily
predictions

10K+
Madels
trained daily

DOMINATE

ADVANTAGES OF
OUR APPROACH

* Rapid time tovalue: ~4

weeks to integrate new
customer

* Trustedin critical

situationswhere thereis
little marginfor error

* Scales for global coverage

* Component reuse

acceleratesinnovation
of new capabilities

* Automaticapplication of

Alto business dedsions,
allowing customersto
operationalize Al at scale



Existing Software Solutions Apply to Commercial Use Cases

BigBear.ai's IP, originally designed for defense and intelligence customers, can be used
today within a wide range of commercial applications across every industry vertical

Location
Intelligence

\/

LA

Maritime
Intelligence

A==

Media
Intelligence

ol

L

DEFENSE USE CASE EXAMPLES:

= Discover new infrastructure being created

* Mdentifywhenalocation's use changes

« Predict human behaviors like secunly svents
= Process Satellite and Internet of Things Data

+ Discover anomalous shipping behavior

+ Predict the capacity of ports for future operations
= Characterize adversary maritime assets

« Identify smuggling or piracy

* Analyze sentiment towards U5, interests
= Determine the differences between populations
« ldentify propaganda and disinformation

& SIGBEAR.AI

= Forecast demand for cargo capadiny
= Dptimize routing and fuel hedging strategy

COMMERCIAL USE CASE EXAMPLES:

= Predict the likelihood ef disruptions at a location ®
= Discoverwhere competitors are operating .
- Optimizetrends effecting properyvalue L %

= Support refined site selection

= Predict equipment failure to inform

preventative maintenance

~ Forecost commeadity ond shipping prices
- Optimize warehouse assortments

=

= Analyze sentiment towards brand or product
* Optimizethe impact of marketing campalgns E
» Identify and shape key influencers
4 petajl  Federal
Chvilian

= Predictthecredit risk of individuals



Case Study: U.S. Intelligence Agency

Al harnessed to ingest and enrich vast amounts of data to discover,
characterize and alert analysts to activities of interest

Real-time global tracking of entities 110+ Years
Beganwith Observeandwereableto “‘#i?g;;“'szjf‘,?d

upsell into Orientand Dominate BigBear.ai

Providing insights into patterns of ~4M ~2B

life of entities Predictions PhatosandVideos

: oot . Per Day Processed
Provides predictive analyticsto alert

analysts to changesin usage of facilities 100x

or changesin behaviors of entities i
More Discoveriesthan
the Last50 Years of

Manual Analysis

& SIGBEAR.AI



Case Study: Large Public Transportationand Lbéisti__ .

BigBear.ai provides a SaaS maritime intelligence portal to enhance
awareness, safety, efficiency, and competitiveness

1K Miles

= Near real-time analysis and modeling of vessel telemetry,

cargo, weather, events, and commodity prices Identified Vesselstha
} i Traveledas muchas 1K
* Ship behavioranomalyalerts s
* Automated fleet operation reportswith 4 é iy
comparisons to competitors 1B 3
« Weather impactand porteventforecasting for Dy eaper veor LTl

proactive operations decisions

= Costsavingsand higher sales through
improved operational decisions

* Subscription based SaaS model
= Upsold afterinitial period from Observe to Orient

ﬁ SIGSEAR. Al



Well Situated Between Competitive Offerings

BigBear.ai's differentiated platform offers end-to-end integration with a comprehensive
suite of products and capabilities to address unmet, critical needs

....

Al for course of action generation and optimization
— ]
Portability and modularity to fit into existing enterprises

» Provides rapid value and promaotes herizontal growth -«
Monaolithic platforms that [ QE— Frameworks that lack
are difficult and expensive e B J a comprehensive
tointegrate given “all or Battlefield tested within complex mission environments sulte of products and
nothing™ approach capabilities
End-to-End Pluggable platform creates the right product for the right problem Flexible but
but Rigid Limited

Comprehensive & Interoperable

& SIGBEAR.AI
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Multiple Growth Vectors

Contracted and near-term opportunities provide

visibility into achieving forecasted growth

Executeon
Existing Backlog

= Existing contracts provide
secured growth and position
BigBear.ai for future wins through
proven performance

©

~$500M
Contracted Backog

ﬁ SIGBEAR.AI

Pursue Near-Term
Opportunities

*Leverage deep relationships and

past perfarmance to immediately
pursueidentified contracts

*93% combined historical win

rate

= 100% historical recompete win

rate

i

=150 Near-Term
Opportunities ldentified
Collectively Worth ~$4.58

Expand Presencein
Commercial Market

= CONinue necent mamentum

to penetrate targeted
industry verticals
+ Maritime
Space
Transportation & Logitics
Energy
Retal
Indrascrisciure
Medw
Federal Chvilan

$310B+ Total
Addressable Market (1!

Opportunities for
Inorganic Growth and
Horizontal Expansion

=Continue to identify and Joquire

strategic MBA targets

=Accelerate growth through

opportunities in cyber analytics
and federal civillan agencles

KA
2
"

25+ Potential
MBEdA Targets Identified

»



Commercial Go-To-Market Overview & Strategy

Targeted go-to-marketstrategy is driving momentumwith new and existing customers

STRATEGICINITIATIVES

= Onboardingspace, transportation, and energy salesteamsin Q3 2021E
+ Actively building channel strategy for space, transportation, and infrastructuremarkets
« Planninginvestrmentstoenhanceupsellingandcross-sellingopportunities

+ Expanding into healthcare, finandaks, and insuranceby endof 2022E MarkEti
+ Leveraging 16 existing partnersinthechannel srategy 10 Team Membersit
Technical Training .2, Incentives & &.
& Sales Enablement i Discounts .
Q Technical Sales
CHANNEL Enablement
PARTNER ‘ 35 Team Memberstt
PROGRAM :
Services ‘sleis =y Deal
Operationalize [11] \/0 = Registration ,S\
Technology
= Marketing Sales
Assets 70 Team Members!!

& SIGBEAR.AI



Recent Wins Highlight Growing Momentum

Significant recentwins support confidence in 2021E and 2022E revenue
projections
= Recent notable wins account for over $150M+ in total contract value and include:

+ Landmarkbusiness analyticscontrad projeded togenerate $1400+ in revenue through 2025

= Contract that advanceslong-standing relationship with the US Army's Directorate of Operations

= Awardedoneofthe firstcontracts fromthe Air Forge Research Labtosuppant next generation automation

ofbattkefidd decsionmaking
= BigBearai entered the second of its conu‘act with its largest mariime commercial
customer and s preparing formelrd phase of the contract

= BigBearai has secured two commercial space partnerships, induding:

. memhwmmdmmmmmm and enhance Virgin Orbit's
next generation space solut

*  Joinit devielopment agreemnent with Rechwine to establich a space cyber range capability

= BigBearai has n working with UAY Factory to develop Al / ML capabilities for unmanned
systems for cm;wﬂrauemal arﬁngdefa'lse end rnarryk 2

ﬁ SIGBEAR.AI

$150M+

Total Contract Value of
Recent Contract Wins

100%

RecompeteWin Rate

~16X

Mear-term Pipeline
Opportunities of
2022E Revenue



New Strategic Partnership: Virgin Orbit

BigBear.ai has entered into a transformational strategic
partnership to solve four complex problems:

$350B

Sizeofthe Global

* Process datafrom every launchto generateinterpretableinsightsi
support of effort to reduce time from request to launch to <24

* Conduct Al-drivenvulnerability testingto ensure co
resilient to cyber attacks against firmware andcom g AltoOptimeze Saelii

) . A irg Will Allow Customers.

= Employ Al to optimize manufacturing operations and re o eFasterthnC
production costs per satellite T

= Relationship provides several synergistic benefits and :‘l.- an
rightto winin the quickly growing commercial space marke

" Potential Reductionin per Satellite
- Manufacturing Costs from Process
& Optimization by 20401&

i sicaEa=. Al _ . 1t 3500t et e i Sy s 0.



New Strategic Partnership: UAV Factory

BigBear.ai has entered into a strategic partnershipwith the
manufacturer and designer of unmanned aerial vehicles to:

= Expand BigBear.ai's distribution channels and go-to-market strategy
by selling BBAI software as an add-on to UAV Factory's core products

* Analyze global supply chainusing Al, monitoring for potential
disruptions and optimizing input purchases

* Predict UAV demand to align manufacturing schedules with future
sales

= Leverage analytics to predict factory equipment failures, reducing
downtime and improving margins

= Developsoftware to assistin the integration of new capabilities, such
as object detection and tracking, into existing sensors

= Partnership Creates potential to explore the on-demand deployment
of sensors to collect missing information for BigBear.ai clients

ﬁ SIGBEAR.AI

57

Mumber of Countries with
LAV Factory Clients

3

Different Airframes for Lise
Across Defenseand
Commercial EndMarkets

~$60B

Estimated Size of the Global
Unmanned Aerial Vehide
Marketin 202610

New Channel

Partner Sells BEBAI Software as an
Add-ontoAccelerate the Value of
their Own Product



Proven Land and Expand Strategy

We have demonstrated an ability to accelerate growth
in our customer relationships as we release products

QUADRUPLED
YEARO TODAY REVEMUE IN:
$10M $40M
Revenue Revenue ?
Army i ; .
6.000 51 000 Years = Histary of getting a single
Platfam Users Plalfu'fmu;w.«. foothald Wi“_" acustomer
and expanding as they
learn our full value
! $5M $26M
| ntE”lgenCE Revenue Revenue <5 = Revenue and platform
Community 15.000 100.000 Years product growth is
F‘Iatf-::rrn Users menrﬁnusers accelerat |ngW|th each
product created
" $25K $2M
Maritime Revenue Revenue <1
Logistics Observe Observe, Orient ™"
Product Products

& SIGBEAR.AI



Strategic M&A Can Accelerate BigBear.ai's Momentum

ACTIOMABLE PIPELINE M&A PHILOSOPHY

k : Pursue additive Technologyto
25+ Potential Targets Identified enhance Cross-Sell Opportunities
Al / ML Focus Comprises ~50%

of Targets Target Adjacent Markets to

Accelerate Customer Penetration

$385M+ Combined Revenue Broaden Use Cases & Categories

SIGBEAR.AI

GECIRION DOMINANTCE

HISTORY OF SUCCESSFUL M&A

Experienced Management Team with Proven M&A Track Record
Pursuit of Synergistic Cultures Facilitates Integration
History of Opportunity Alignment and Expansion

& SIGBEAR.AI
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BigBear.aiis Established, Flexible, and Scalable

2022E
Total
Revenue 52??
(M)
Analytics
Revenue (%) 52%

Adj. EBITDA
Margin (%) 13%

& SIGBEAR.AI

2025E
) $764
) 75%
) 21%

Impact

40%

CAGR
2022E - 2025E

75%

Analytics
Revenue (%)
by 2025E

~800 bps

Adj. EBITI
Mar%in Expansion
y 205E



Revenue by Type and End Market

Revenue mixis anticipated to shift over the projected period such that Analyticswill account for 75% of
total revenuein 2025E

REVENUE BY SEGMENT (" FUTURE STATE REVENUE BY END MARKET

(% inomillions)

B Cyber & Engineering ("C&ET

W Analytics B Defense
B Commercial
5139
£57
168 2008 21E 22E ‘23E 24E ‘Z5E

& SIGBEAR.AI



Gross Profit by Segment

Gross profit margin{'is projected to increase over the projected period as revenue mix shifis towards
Analyticssegment and Commercial end markets

FUTURE STATE GROSS PROFIT BY SEGMENT ("
30%

2025E Gross
Profit Margin for
CRE ™

71%

2025E Gross
Profit Margin for
Analyrics 111

B e
W Analytics (1)

& SIGBEAR.AI



Cash Flow and Adj. EBITDA Detail q

BigBear ai's profitable and established operations are projected to generate healthy
EBITDA margins and cash flow

* Adjusted EBITDA margin expansion is bolstered by the growth in the analytics segment
= With a market-tested product in place, BigBear.ai is expected to continue to realize steady free cash flow growth through 2025E

ADJUSTED EBITDA ™ FREE CASH FLOW

$120
577
-
523
. —
e N
21E 22E 23E "24E '25E 21E 22E '23E 24E "25E

ﬁ. SIGBEAR.AI



Summary Financials - 1H2021A and Full Year Outlook

-~

.

Continued growth throughout 2021E despite COVID-related contracting delays

Summary Financials "
(% In millians)
TH2021A 2ZH2021E FY2021E
Revenues 72 101 $173
Cost of Revenues $52 72 £124
Gross Profit (Adjusted) 524 335 550
Gross Profit (GAAP) $20 529 549
Qperating Expenses:
E::;;.all Administrative, and o 18 33
sales and Marketing $1 5 5
Research & Development £3 ] £10
Unadjusted EBITDA (50} 51 E]
Adjusted EBITDA 53 510 £13

ﬁ SIGBEAR.AI

Full Year Qutlook

COVID-related delays for select government awards
transferred revenue from 1H2021 to 2H2021, as contracts
were awarded -6 months later than originally projected

. Impact: 5-year revenue profile is pushed six months
into future (the six-month delayin 2021 extends
revenue six months further into 1H2026)

BigBear.ai remains confident in 2H2021E and 2022E
projections despite modest timing differences in the
realization of revenues

Ky contractwins since the close of 202021 further contribute
to BigBear.ai's confidencein the revised projections and
include:

= Threemajor contractawards, adding $150M+to
backlog

+  Transformational Commercialagreements, expected
to generate $6M in Annual Recurring Revenue



Summary Financials - 1H2021A to 2021E
Revenue Bridge (12

$200
$180
$160
$140
$120
$100
$80
$60
£40
$20
§0

548 5185

Revenue fram Contracts Projected Revenue from Froject Revenue from 2021E Revenue
Awarded in 1H2Z021 A Existing Contracts (Backiog) Expected Contracts (Pipeline)

= COVID-related delays in the government contracting process delayed revenue from some pipeline
opportunities in TH20214, impacting 1H2021A revenue

*  MNew opportunities in pipeline will replace some revenue that has moved from 2021E to 2022E
=  Recent contract wins contribute to confidence in 2021E projections

& S2IG2BEAR. Al



Summary Financials - 2022E Revenue Bridge

$300

$79
£250
515
$200 526
$150
£100
§50
§0
J022E Backlog 402021 Anticipated Weighted Pipeline 2022E Revenue
(as of 9/15/21) Expected Awards Commercial Contracts

= BigBear.ai remainsconfident in 2022€ Revenue projections; including contracts BigBear.ai expectsto be awarded in
402021, -66% of 2022E Revenuecurrenthy in backlog

= Pipeline includes 140 Opportunitieswith a total revenue opportunity of $386M ©

=  Multiple ongoing partnership negotiations with commercial customers ranging in size from ~$500K to~$5M ARR

& S2IG2BEAR. Al
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Peer Group

BigBear.ai's capabilities positionitas a powerful force
in the data/ analyticsinfrastructure peer set

SELECTEDPEERS DATA/ ANALYTICS INFRASTRUCTURE COMPARABLES

= Operate in the same industry with complementary end markets

alteryx =

— G300 » Commercial and government exposure
ﬁﬂﬂwnSTHIKE * Valued on revenue multiples
Rationale . rocused on a fast-growing early-stage market
f'., elastic  Zeverbridge’ « New entrants centered around disruptive innovation
* Telos and Palantir grg sq:_mare compa niesu;i_ilj_w high exposure
. to government and significant services capabilities
Ghuemer  QPalantir
J b ‘204 - '21E Revenue Growth 34.2%  2021E EBITDA Margin 1.1%
[=]

all "‘-( SHOWHORE Metrics “21E -"22E Revenue Growth 31.3% 2022E EBITDA Margin 5.0
= (Median)  2021€ Gross Margin 76.5%  EV/2021E Reverue 22.9%
smunk > \’TEIDS 2022E Gross Margin 7o EV 7 2022E Revenue 16.0m

ﬁ SIGBEAR.AI
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Benchmarking

Operationalbenchmarking - revenue growth and gross margin profiles

Peer Average: 38.6%

R Peer Median: 31.4%
Total sngm'!
Revenue
Growth o p—
(FY"21E -
FY226) ]
ﬁl ﬁl alterys. .. ™ fecastc Mocwow Ghonbet QP 4 splunk - < Telos
1% Peer Average: T3.7%
%% Peer Mediar: T6.E%
70,6% MEDIAN
£ 58.5%
Analytics
Gross il
Margin 2o Il =F
(FY22E) @
m & alteryxr: 5. ™ feEastc Moo O WonNet OPalantc o splunk - <+ Telos
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Benchmarking (cont’d)
Peer group profitabilityand Rule of 40 benchmarking

Peer Average: 3.3%
Peer Median: 3.4%

27.3%

Ad- 13.0% 14.5%: 16. 7%

J- LA — b - MEDIAN
e R 2 E ___________________________ B e~ 3

® (6% (3Ew)
Margin
(FY226) g

[ B aten El. ™ resstc Moowon ChonNet QRalani splunk - - Telos

Peer Average: 35.5%
Peer Mediar: 34.2%

e 59.8% B1.2%
Rule of 40 AL6%
Analysis e [  PESSLTEENS— W - Tl
il -
—

alteryx = . d AsE  Prvorbrick @ !pi-lrlt “+Telos

-2
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Benchmarking (cont’d)

Peer group valuation benchmarking

AT dx
= Paer Averapge: 20,5
Paar Median: 16,0x
36.7x
32.1x
EV /
Revenue
{F'22E) 20.0x
17.1%
14 9%
....................... TET MEDIAN
8.6 8.4x
-551 . . SId:‘
g‘ alteryx En_ 5 Gocastic  Meetia’  ChonMet  QPelantr O splunk . <+Telos
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Benchmarking (cont’d)

BigBear.aiis priced with significant upside potential

TRANSACTION PEER
VALUE VALUATION (1
$5,233
I
54,888
~69%
51,565 Discountto2021E
- -
Pro Forma EV 2021E Revenueat

28.3x to 30.3x Multiple

& SIGBEAR.AI

%5957

%5402

~72%

Discountto2022E
peEr average

2022E Revenueat
19.5x 1o 21.5x Multiple

Summary of Approach

= Peer valuation applies range of
multiples to BigBear.ai's 2021E and
2022E management forecasted revenue
to arrive at an implied enterprise value

* The applied range was determined by a
2-turn range around the peer mean EV/
Revenue multiple of the Data / Analytics
Infrastructure peers

2021E and 2022E projected financials-
based valuation is a reasonable
approach given BigBear.ai's high degree
of visibility to future revenue from large,
long-term contracts



Overview of GigCapital4, Inc.
OVERVIEW

= GigCapitald, Inc (NASDALD: GIG) s a $358.8M publicl traded Special Purpose
Acquisition Company ["SPACT !
- GigCapitakd's IPQ was completedin February 2021

= Led by a proven managementteam of experienced entrepreneurs and axedutives

= Deop publc company managementand baard expiniene
= Exbensiee gobal neswork of ThT business professonals and restors
* Proven expermoe vwith M&A, ssategy and technoiogy

Track Record of Successful SPAC Transactions (2

X(GigCapital  <XGigCapital ~ <XGigCapital " <XGigCapital

PO [NYSE: GIG) PO [NY3EG PO [NYSESGIK) PO [NASDACEGIG)

Kaleyra UpHealth/ Cloadbresk  Lightning eMaotors
[NYSE-KLR]) {NYSE: LIfM ) {NYSE: ZEV) Todoe 2H
Closed on 112879 Chosed on 5721

Transactian

Closed on 61021

T @©esa fujisu  9eeoemx
MICREL RENESAS GSP.&CE T

ﬁ SIGBEAR.AI

GIGCAPITAL4 LEADERSHIPTEAM

DCr. Avi Katz

EXECLITIVE CHAIRRAR

el Miotto

B0 MEMBE

* Executive Chaimman and Founding Managing Partner of
GigCaptal Global and Jl s entites, inchuding
GigCapkals

* Founder, COB, 0RO GipOptix / Gig Penk [N SE: GiG)

» Serisl entregrendur and sngs investor with 30+ years of
experbonce in the technology sechon

* Board of Directors Member and Founding Maraging
Partner of Giglapital Global, CEQ, President of
GigCaptald

= Previously General Manager / vice Presidentat
ifd'l'l%

Integrated Dewion (IOT), wihech was
acgyuned by Rensas Elctroncs Com.

= 000 of GigPeak, lod the trarsder and ingegration of

thi team frgm: e st DT Pt e gl Biton:
of GigPeak by 10T in 2017

* Board of Diractors Member

* Privicushy Pamner al KPWG whene b spent 27 years
beefore retiring in 2006

* SEC reviewing partnar whils 2 KPMG

* Servedon feBoand of Directors of Migrel from 2007
15 2015 &nd Gig Pl from 2008.untl its sakein 2017

e



Transaction Overview "
OVERVIEW

= BigBear.ai to become publicly traded company via merger with GigCapitald

USE OF PROCEEDS
= Fueling commercial growth projects, sales and marketing expansion, research and development to accelerate product
offerings, and inorganic growth through accretive M&A

TRANSACTION FINANCING

= Existing stockholders are expected to receive ~73% of the pro forma equity
= $359M cash held in trust
= $200M convertible note

= $326M of cash to balance sheet expected at closing (net of transaction fees and expenses, repayment of BigBear.ai
indebtedness, and secondary proceeds)

ﬁ SIGBEAR.AI
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Transaction Detail "
TRANSACTION HIGHLIGHTS

« PF EnterprseValue of $1,565M, implying an EV / FY2022E revenue multipleof 5.6x

= Current BigBear.aistockholders toretain ~73% of pro farma equity
* Raised $200M convertible note

* 100% of BigBear.afs existing debtof $109M will be paid down in transaction

= Transactionexpected to be completed in Q4 2021

PRO FORMA BASIC OWNERSHIP % @

Founders / Insidars
5.9%

GigCapitald IPO Imvestars
21.1%

Existing
Shareholders
72.9%

& SIGBEAR.AI

PRO FORMA VALUATION
Share Frice
Shares Outstanding (M)
Equity Value
Less: MetCash
Enterpriss Vahss
EV /202 1E Reverue
EV/ 2022F Reverne

]EH:J_S:I'RATWE SOURCES & USES

$#10.00
169,7

51,647
{132y
$1,565
9. 1%

S.6x

Sources H L)
Salber Equity RolHOwer $1,237 BE.9%
Cash in Trust 359 20.0%
Corvertible Mote Proceeds 200 11.1%
Total Sources 31,796 100.0%
Uses 5 %
Selber Equity RolkOwer $1.237 GB.9%
Cash to Sellers 75 4.2%
Cath ta Balamoe Shast 326 18.2%
Pay Donwn Debt 110 B1%
Estimated Fees & Expenses 4B 2.7%
Total Uses 51,796 100u0%:
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Summary Financials

Fizcal Year Ended December 31,5

1B inmiligns) El] 2019 ar a0 032 0xE Eirt 2035
Cybar & Engmnperng 40 74 75 00 1133 1153 170 193
Anakytics ™ 0 & (2] A3 145 15 379 572
Groath il ] % i L] dirly il e
Cyleer & Engineering Gross Prof ™ 7 320 438 HE 52 59
Anahytics Gross Profiy 5 o ] ] L] 155 260 412

Adjuined Gross Profit b 359 31k & 312 34M
Cydar b Enpinrering Adjauied Srann Margpin % Fro FY s I F1Y
Anclytics Adjaivd Gredd Manpin £ am &h . L mh
Ay Griks M s iw L] L LE ] Lh
() Adustment to CAE Gross Profit k] bd] [ ¥4] 52y %2} (E3)
[} Adstment 1o Anabics Gross Profit ™ ri) L] 51 1] ] 71

Gross Prafit (GAAF) 43 349 1 152 5303 5401
Cyiar & Enpingering Groar Margin (GAAP} % Eo Fo 1 b M
Anciysics Gron Manpin [GAAR s s E C ) = ELY
Grins Wherpia (GALF) ns E i % 13 %
hGeneral & Adminisirative and Fringe 2 (532 {333} (533 352 1¥91)
[} Sales and Marketing (" (L] [4Lu] (Fit] (K]
[} RED L) {10} [35] [en] 1118}

Unadjusted EETDA ™

Unadjuitnd (8T0A Morgis

Adjuited EBITDA '™ X
Adjuared FRTONA Mevpin 19% "~ 0] 5%

Free Cash Flow ™

& SIGBEAR.AI
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